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Put Your Home’s Best Face 
Forward. Nothing prevents a sale 
more than a rundown exterior or 
unappealing interior. 

If your house needs exterior paint to 
make the grade, paint it, with a word 
of caution: be sure the value of the 
improvement added into the price 
of the home does not exceed normal 
neighborhood property values.

Others areas of improvement might 
include: replacing loose shingles or 
tiles, fixing the fence, replacing loose 
floor-boards, repairing leaky faucets, 
tightening loose fixtures or doorknobs, 
planting flowers, trimming the hedges 
and mowing the lawn. 

Other touches that don’t cost a dime 
include placing a vase of flowers on 
the dining room table, simmering 
cinnamon sticks on the stove, playing 
soft music on the CD player and 
lighting a fire in winter. 

Never forget, all the improvements in 
the world won’t make up for a dirty 
house. Be sure your home is clean 
inside and out. Organize your closets, clean out the basement, keep the dishes 
washed and be ready to receive guests at any time.

Don’t Help the Realtor®. Once you’ve selected an agent, disappear and let 
him do his job. Tell your agent in advance about the pluses your house has to 
offer such as low electric bills, insulation that exceeds requirements, special 
paneling or extensive attic space and leave when prospective buyers come. 

Simply put, too many people distract. A professional Realtor® will lead 
prospects on a guided tour that emphasizes the best aspects of the property. 
Pets, children, radios, televisions and washing machines should not be 
included in this process.

Recognize Your Best Offer. If your asking price is a realistic appraisal of 
your home’s value, it should be relatively close to the actual selling price of 
the home. 

Tips to Make 
Selling Your 

Home a Breeze

• Select a reputable Realtor® 
with whom you have a 
good rapport.

• Have an independent 
appraiser calculate your 
home’s estimated worth.

• With the help of your 
Realtor®, develop a range of 
acceptable pricing which 
falls within a predetermined 
one, plus or minus of the 
asking price.

• Take the first offer that 
falls within the acceptable 
parameters.

BUYER’S & SELLER’S GUIDE

An accurate appraisal factoring in appreciation or depreciation, should reflect 
your home’s real value. That makes it easy to recognize a good offer because 
it falls within a predetermined plus or minus of the asking price. 

If a buyer makes an offer that falls within those parameters, don’t hesitate— 
just accept. It could be that a first offer falling on the low end of your pricing 
structure, may be the best offer you’ll get. Recognize it when it comes.

Hopefully, these tips will facilitate the selling process.

Remember, buyers are all looking for the same thing: an attractive, well-
maintained house in the right neighborhood at a reasonable price. Be sure 
you give them what they want.  

BUYER’S & SELLER’S GUIDE
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When selling your home, appearance can be the single most important thing 
that attracts a buyer. Many needed improvements and repairs can add to the 
value of your home. Here are a few tips to help you maximize your home’s 
value.

• Keep your house and garage tidy. 

• Repair sticking doors or windows.

• Decorate faded walls and touch-up 	 	
	 worn woodwork.

• Replace cracked windows, door 		
	 windows and torn screens.

• Clean and sanitize carpets and rugs.

• Replace worn carpeting and rugs.

• Repair broken switches and light 		
	 bulbs.

• Wash or paint exterior, if necessary.

• Repair leaky plumbing.

• Abolish objectionable odors.

• Keep pets out of sight and under 		
	 control.

• Keep television and radio volumes 	 	
	 low or off.

PREPARING YOUR HOME 
FOR SHOWING

• Never apologize for appearance.

• Leave showing entirely to your 		
	 agent.

• Make sure your lawn and other 		
	 landscaping is neatly trimmed and 		
	 mowed.

• Make certain your yard is clean of 		
	 refuse and leaves.

• Open the drapes and curtains. 		
	 Clean the windows. Dark rooms do 		
	 not appeal to most buyers.

• Have your closets clean and 		
	 organized, so they look as spacious 		
	 as possible.

• Repair or replace discolored or 		
	 damaged caulking around bathtubs 		
	 and showers.

• Give the real estate associate a 		
	 key for use when you’re not there. 		
	 Remember a missed showing can 		
	 result in a missed sale!

BUYER’S & SELLER’S GUIDE

ACS Sewer and Pipeline Services
Serving the Western Slope

(970) 255-8968

• Jet Clean Irrigation Lines
• Vactor Irrigation Ponds
• TV Inspections of Residential Sewer System

www.galleriaportraitartists.com


36   Home Buyer’s & Seller’s Guide Bray Real Estate, Grand Junction, Colorado  37

WAYS IN WHICH A 
REALTOR CAN HELP

While many homeowners don’t even think of selling their own home, some 
will give it a try and find the process takes more than a newspaper ad and a 
for-sale sign. 

Your real estate broker/agent offers services and advice that are derived from 
years of training and experience. 

  HERE ARE SOME WAYS IN WHICH A REALTOR® CAN HELP:

• Pricing. Accurate pricing is crucial to successful home selling. An under-
priced home loses money, while an overpriced one doesn’t sell. Hiring a 
qualified broker/agent is the best way to avoid both mistakes. A broker/
agent will prepare a comparative market analysis to help determine the best 
price for your home.

• Financing. The kind of mortgage fi-
nancing that is available to buyers affects 
how quickly a home will sell. Your bro-
ker/agent keeps up with the market and 
is aware of available options, including 
types of financial institutions and mort-
gage companies in your area, interest 
rates and other factors.

• Marketing. A broker is aware of cur-
rent market conditions both locally and 
nationally, making him or her highly 
qualified to properly evaluate property 
values.

• Negotiations. When you receive an 
offer on your home, there are three re-
sponse options: accept the offer, reject 
the offer or make a counteroffer. Only  a skilled negot iator, like your broker, 
can easily separate the serious buyer from the not-so-serious ones. 

Often, the first offer made is the best. A practiced broker/agent sees opportu-
nities you might miss and is best qualified to broker a favorable deal.

BUYER’S & SELLER’S GUIDE

AGREEMENT FOR SALE: A written document in which the purchaser 
agrees to buy certain real estate and the seller agrees to sell under certain 
stated terms and conditions.

AMORTIZE: To reduce debt by means of regular periodic payments which 
include amounts applicable to both principal and interest.

APPRECIATION: An increase in value of real property.

ASSUMPTION OF MORTGAGE: Assumption by the buyer of the primary 
liability for payment of an existing mortgage or deed of trust, with the seller 
remaining secondarily liable for the obligation.

CLOSING: The conclusion or consummation of a real estate transaction. 
Closing includes the delivery of a deed, financial adjustment, the signing 
of notes and the disbursement of funds necessary to the sale or loan 
transaction.

DEED: Written instrument duly executed and delivered by which the title to 
land is transferred from one person to another.

DEED OF TRUST: A conveyance of a land title by a marker or a note (the 
debtor) to a third party, a trustee, as collateral security for the payment of the 
note with the condition that the trustee shall reconvey the title to the debtor 
upon payment of the note, and with power  in the trustee to sell  the land and 
pay the note in the event of default on the part of the debtor.

DISCOUNT POINTS: The amount of money the borrower or seller must 
pay the lender to get a mortgage at a stated interest rate. This amount is equal 
to the difference between the principal balance on the note and the lesser 
amount which a purchaser of the note would pay the original lender under 
market conditions. A point equals one percent of the loan.

DOWN PAYMENT: The difference between the sale price of real estate and 
the mortgage amount.

EQUITY: The difference between fair market value and current indebtedness, 
usually referring to the owner’s interest.

FEDERAL HOUSING ADMINISTRATION (FHA): A division of the 
Department of Housing and Urban Development, the FHA’s main activity is 
the insuring of residential mortgage loans made by private lenders.

GENERAL WARRANTY DEED: A deed containing a covenant whereby 
the seller agrees to protect the buyer against being dispossessed because of 
any adverse claims against the land.

GLOSSARY OF TERMS

BUYER’S & SELLER’S GUIDE
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LEASE: A written document containing the conditions under which the 
possession and use of real property are given by the owner to another for a 
stated period and for stated consideration.

LEVERAGE: The use of borrowed money to increase one’s return on cash 
investments.

LIEN: A claim or charge on property held by another for payment of some 
debt, obligation or duty.

MARKET VALUE: The highest price that a buyer, willing but not compelled 
to buy, would pay, and the lowest a seller, willing but not compelled to sell, 
would accept.

MORTGAGE: Instrument whereby an owner conditionally transfers title of 
his property to another. The owner retains possession and use of the land and, 
upon debt payment, the mortgage becomes void. 

NOTE: A written promise to pay a certain amount of money, at a certain 
time, in a certain number of installments. It usually provides for payment of 
interest and its payment is at times secured by a mortgage.

BUYER’S & SELLER’S GUIDE

OWNER’S POLICY: A title insurance policy insuring the owner against loss 
due to any defect of title not excepted to or excluded from the policy.

PRINCIPAL, INTEREST, TAXES, INSURANCE (PITI): The principal and 
interest payment on most loans is fixed for the term of the loan; the tax and 
insurance portion may be adjusted to reflect changes in taxes or insurance 
costs.

REFINANCING: The repayment of a debt from the proceeds of a new loan 
using the same property as security.

SECONDARY FINANCING: Financing real estate with a loan or loans that 
are subordinate to a first mortgage or first trust deed.

SWEAT EQUITY: Equity created in property by the performance of work 
or labor by the purchaser or borrower. It directly increases the value of the 
property.

TENANCY BY THE ENTIRETIES: A form of ownership existing in many 
states where husband and wife together are treated as an entirety.

VETERANS ADMINISTRATION (V.A.): An independent agency of the 
federal government. The Veterans Administration Home Loan  Guaranty 
Program is designed to encourage lenders to offer long term, low down payment 
mortgages to eligible veterans by guaranteeing the lender against loss.

WRAPAROUND/ALL INCLUSIVE TRUST DEED: A mortgage that 
secures a debt which includes the balance due on an existing senior mortgage 
and an additional amount advanced by the wraparound mortgagee who then 
makes the payments on the senior mortgage.

BUYER’S & SELLER’S GUIDE

O U R  C L I E N T S  C O M E  F I R S T.  P E R I O D . 
T H E R E  I S  N O  C L O S E  S E C O N D .

Call A.G. Edwards for all of your investment needs.

FINANCIAL CONSULTANTS
WITH AN AGENDA: YOURS

501 Main St.
Grand Junction, CO
970-241-0600

Tim Sewell & Linda Arledge
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A.G. Edwards is a division of Wachovia Securities, LLC. Member SIPC.

Servicing the Western Slope Area
1-800-934-0601

www.mesacounty.us/swm/composting.aspx
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A copy of the Sales Contract on the home that you are buying.

A check payable to the mortgage company for a credit report  and/or 
appraisal fee. When the loan is approved, this comes off the closing cost. 
If, for some reason, the loan is not approved or the house does not ap-
praise, this money is not refundable.

Social Security number for husband and wife.

Checking account numbers, bank addresses. (Include children’s check-
ing/savings accounts, if your name is on them.)

Savings account numbers, addresses of same, gift letter for any money 
received from relatives to purchase home and placed in checking/savings 
account.

Mutual Fund account numbers and addresses.

Serial numbers and face values of any U.S. Savings Bonds and other stocks.

Copy of current thrift plan, provident fund, or retirement benefits which 
your company has. If not available, include addresses and account num-
bers. Include IRA and/or Keogh data, where applicable.

STEPS TO A PERFECT 
LOAN APPLICATION

Most lending institutions require confidential information

that you may not have at hand when making a mortgage

loan application. To hasten the loan approval process, you will 

want to bring the following with you.

21

1

2

33
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Credit card references and account numbers.

A list of any debts you have. Document the names of all creditors, their 
addresses, telephone numbers, account numbers, monthly payments 
and balances.

List of assets including insurance policies (cash value), cars and furniture 
(and estimate of their value).

Name and address of employer(s) for the last five years. Latest leave and 
earnings statement or pay vouchers.

If overtime is a substantial part of gross income, provide W-2 forms for 
the last three years. Commission sales usually require W-2s from the last 
three years.

If you are self-employed, tax returns for the last three years will be re-
quired, plus profit and loss statements and balance sheets for the past 
three years, where applicable.

If you’re getting a Veterans Administration loan, your certificate of eli-
gibility, if you have one, or a Statement of Service or discharge paper, 
if you don’t.

Name and account number of Credit Union.

If you presently own or have owned a home in the last three years, the 
name and address of the mortgage company or lending institution, the 
mortgage loan number and approximate balance.

If you are obtaining your equity from the sale of a previous residence, a 
copy of your closing statement is required.

If you are a landlord, bring a copy of your tenant’s lease with you to 
substantiate income derived. (If no lease is available, bring copies of 
checks, receipts, etc.)

Any divorce papers and property settlements where property was in-
volved in a divorce. If alimony or child support is being used as income 
to qualify for a loan, provide proof of amounts received.

Any bankruptcy judgment papers.21
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How will a home inspection benefit me?
The purchase of a home is the single most costly investment most people 
make, and you want to know what you are getting for your hard-earned 
money. Inspections are a great way for home buyers to assure themselves 
that the home they are buying is in good condition.

A real estate agent will not determine the condition of the property. It is 
your responsibility, as a buyer, to ascertain the condition of the property. A 
licensed, professional inspector is best qualified to make an unbiased and ob-
jective evaluation of the functionality of an item or if it is in need of repair.  
The seller is not required to repair anything unless the items needing repair 
are reported by a licensed inspector, are listed on the contract and are within 
the repair allowance agreed upon in your contract.

What will the inspection cover?
An inspection will usually cover, at a minimum, those items specifically re-
quested on the Property Condition Addendum of your contract. However, 
the inspector will not always limit himself to those items.

An inspection typically will include all structural items, mechanical and elec-
trical systems and appliances, as well as checking for water penetration. 

Termites, gas line, swimming pool/spa, sprinkler systems, septic systems and 
environmental inspections are usually additional investigations, and these 
additional services may or may not be offered by a particular inspector. 

Cosmetic items are usu-
ally not noted because 
they are not included in 
your contract. The seller 
may have agreed in the 
contract to repair only 
those items listed up to a 
certain dollar amount. If 
you ask the seller to re-
pair additional items, or if 
repairs cost more than the 
agreed-upon amount, you 
could void the contract 
and lose the house.

INSPECTING YOUR  HOME

BUYER’S & SELLER’S GUIDE

What should you look for in selecting an inspector?
At a minimum, expect an inspector to be licensed or certified.  Sometimes 
membership in a home inspectors’ association will ensure the inspector has 
committed himself to a certain code of ethics and policies.

Are all mechanical/structural inspections the same?
No. Some inspectors will check items like shower pans, window air condi-
tioning units, gas lines, windows, decks, patios, oven temperatures, water 
heater temperature and pressure relief valves, solar heating systems, attic 
insulation, etc., while other inspectors may not look at these items. Ascertain, 
up front, what items will be inspected and include everything you think is 
important.

How long will an inspection take?
A complete structural and mechanical inspection of an average 2,000 sq. ft. 
home on a slab foundation will usually take about four to six man-hours. 
Additional inspections of pier and beam foundations, swimming pools and 
sprinkler systems will take longer. 

You, the buyer, should be present at the inspection to address any questions 
that arise regarding problems discovered during the process and to receive 
maintenance tips the inspector passes on. 
The inspection report should be provided 
promptly so repair requests are submitted 
within the contract time.

How much will an inspection 
cost?
Inspection cost depends on home size, add-
ons (swimming pool, spas, sprinklers, gas 
lines, etc.) and the inspector. Cost is too 
often the deciding factor in selecting an in-
spector.

When purchasing a $100,000 home, a $10 
to $15 difference in price may prevent a 
buyer from choosing the more experienced 
inspector. Many inspectors invest consider-
able time and money in continuing educa-
tion for their clients, providing handouts, 
and detailing information in a helpful way, 
as you evaluate your potential purchase.

BUYER’S & SELLER’S GUIDE
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YOUR CHECKLIST FOR
FAMILY MOVING

Post Office: Give new forwarding 
address and get postcards to 
notify correspondents.

Charge accounts, credit cards.

Subscriptions.

Friends and relatives.

Bank:  Transfer funds, arrange check-
cashing in new city.

Insurance:  Notify them of new location 
for coverages—life, health, fire and auto.

Automobile Registration:  Transfer of 
car title registration, driver’s license and 
windshield stickers.

Utility Companies: Gas, electric, water, 
telephone, fuel; get a full refund of any 
deposits made; arrange for service in new 
town.

Route People: Laundry, newspaper car-
rier, changeover services.

School Records: Ask for copies or transfer 
children’s records.

Medical, Dental, Prescription Histories: 
Ask doctor and dentist for referrals; transfer 
needed prescriptions, eyeglasses, X-rays. 
Secure prescription numbers for refills.

Church, club, civic organizations: Trans-
fer memberships.

Pets:  Ask about regulations for licenses, 
vaccinations and tags.

SEND CHANGES OF ADDRESS TO:

BUYER’S & SELLER’S GUIDE

The business index is provided as a service to guidebook readers. Listed businesses have made this publication 
possible and are eager to serve your needs. Every effort has been made to assure accuracy of this index and entire 
publication. However, the publisher cannot assume responsibility for omissions, or typographical errors in names or 
page numbers. Copyright 2008.
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Alternative Energy

	 High Noon Solar, LLC-------------------------------------------------51

Appraiser

	 DEK Appraisals, Inc.---------------------------------------------------53

Attorney/Real Estate

	 The Law Offices of Kain & Burke PC--------------------------------54

Bank

	 U.S. Bank----------------------------------------------------------- 28-29

Cable/ISP

	 Bresnan Communications--------------------------------------------56

Catholic Church

	 Immaculate Heart of Mary Catholic Church-----------------------53

Compost/Fertilizer

	 Western Colorado Compost----------------------------------------39

Concrete

	 Gannon Concrete, Inc.-----------------------------------------------52

Counseling

	 Alpine Therapy--------------------------------------------------------51

Countertops

	 Mountain View Surfaces, LLC----------------------------------------56

Dentist

	 Andrew R. Gall, DDS--------------------------------------------------22

Diabetes Health 

	 Diabetes Health Solutions--------------------------------------------22

Electrical Contractors

	 Mr. Electric--------------------------------------------------------------51
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Excavation

	 BR Excavating & Reclamation----------------------------------------50

Financial Institution

	 Colorado Housing Authority----------------------------------------20

Fire & Water Damage Restoration

	 Servpro of Grand Junction------------------------------------------14

Fitness Center

	 123 Fit-------------------------------------------------------------------25

Flooring

	 Floors Direct------------------------------------------------------------33

	 Smoky Hill Hardwood Floor Installations, LLC---------------------55

FLORIST

	 Flowers by Lorraine---------------------------------------------------14

Furniture

	 American Furniture----------------------------------------------------17

General Contractor

	 Extreme Construction & Development Co.------------------------ 1

Heating & Air Conditioning

	 Mercury Mechanical--------------------------------------------------- 6

Home Health Care

	V olunteers of America-----------------------------------------------26

Home Inspection

	 Aztec Inspections----------------------------------------------------- 2

	 CL Inspection & Development--------------------------------------53

	 Empire Home Inspections, LLC--------------------------------------52

Hotel

	 Double Tree Hotel, Grand Junction--------------------------------53
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Insurance 

	 American Family Insurance-Grand Junction-----------------------13

	 Carlston Agency, LLC------------------------------Inside Front Cover

	 Insurance Advisors Agency, Inc.------------------------------------55

Investment

	 A.G. Edwards---------------------------------------------------------38

Irrigation/Sewer

	 ACS Sewer and Pipeline Services----------------------------------34

Mortgage

	 Country Wide Home Loans----------------------- Inside Back Cover

	 Fidelity Mortgage------------------------------------------- Back Cover

	V ectra Bank & Mortgage Group------------------------------------- 1

Nutrition/Weight Loss

	 Isagenix International--------------------------------------------------24

Painting

	 Bercher Quality Painting----------------------------------------------52

Pest Control

	 Jerry’s Pest Control Inc.----------------------------------------------53

	 Orkin, Inc. of Grand Junction----------------------------------------51

Photographer

	 Galleria Art & Photography------------------------------------------35

	 Photography by Kitta-------------------------------------------------11

Picture Framing

	 The Great Frame Up-------------------------------Inside Front Cover

Plumbing

	 Airstream Plumbing & Heating Inc.---------------------------------53

	 Countryside Services-------------------------------------------------54
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REALTOR

	 Bray & Co. Real Estate------------------------------------------- Cover

Restaurant

	 Dolce Vita II------------------------------------------------------------- 2

Roofing

	 All Star Quality Roofing, LLC------------------------------------------19

Therapeutic Massage

	 Mystic Hands Massage-----------------------------------------------26

Thrift Store

	 Goodwill Industries of Colorado Springs-------------------------52

Tile/Accessible Bathrooms

	 Tile Meister-------------------------------------------------------------- 6

Title Company

	 Land Title Guarantee Company-------------------------------------51

Veterinary Care

	 Animal Medical Clinic-------------------------------------------------49
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970-434-4094

Practice

Tom Suplizio, DVM • Tara Suplizio, DVM • Steve TerLouw, DVM

504 Fruitvale Court
Grand Junction, CO 81504

BUSINESS INDEX BUSINESS INDEX
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Photograph provided by Connelley Photography

HIGH NOON SOLAR    Are you ready to go green?

Installers are Manufacturer Trained
Specializing in Residential & Commercial Solar Electric Grid Tie

Rebates Available • Reduce Your Carbon Footprints
Customer Referrals are our best advantage

(970) 241-0209 | 569 S Westgate Drive #4, Grand Junction
www.highnoonsolar.com 

SERVICING COUNTIES ALL ACROSS COLORADO

970-245-0550
www.ltgc.com

(Near Mesa Mall)

Title Insurance and Escrow Professionals

The Power to Make
 Things Better.

The Power to Make
 Things Better.

Serving Grand Junction, Montrose
& Delta Counties

Residential & Commercial
Install, Service, & Repair
Troubleshooting
Exact Pricing on Arrival
Clean, Courteous Techs

523-6161
(Grand Junction)

252-0000
(Montrose)

www.mrelectric.com

BR Excavating &
Reclamation

Home of Backhoe Bill

Serving Grand Valley
for 20 Years!

br_excavating_reclamation@q.com

Commercial    Residential    Insured

CELL PHONE (970)

623-5135

Water & Sewer Line Service & Repair
Back Filling
Restoration of Natural Resources
Gas Line     Pipe Line

www.highnoonsolar.com
www.ltgc.com
www.orkin.com
www.mrelectric.com
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Serving the Western Slope • 1000 N. 9th Street, Suite 7

• Patios • Decorative • Driveways • Walls
• Sidewalks • Residential & Commercial

• Licensed, Bonded, & Insured
• Free Estimates

Proud Members of the
Better Business Bureau

CL Inspection & Development
Residential & Commercial • State MHIP Certified

(970) 640-6071 • 485 Jaquette Lane • Grand Junction

Dorothy E. Kellogg, SRA
Colorado Certified General Appraiser

email: kelloggdorothyea@qwestoffice.net • phone: 970.245.0953 • fax: 970.245.0095 • 2813 Laddie Way, Grand Junction, CO 81506

Real Estate Appraisals
for 

Estates, Litigation, Loans and Consulting Services
in

Mesa County and Delta County

DEK APPRAISALS INC.

1-877-655-5697 grandjunction.doubletree.com

“YOUR PERSONAL PLUMBER”

970-434-5348
    568 32 ½ Road
Clifton, CO   81520

Background Checked & Drug Tested
PLUMBING & HEATING INC.

100% Satisfaction
Guarantee

Up Front
Pricing!

Serving the Western Slope270-5118 Fax: 243-2217

Quality Interior & Exterior Work
Reasonable Rates • Licensed & Insured • Residential • Free Estimates

QUALITY PAINTING

970-242-7455

Termites  Rodents  Insects

Inspection & Control

Call for Hours
630 24 1/2 Road, Grand Junction

www.goodwill-colosprings.org

Call for Hours
630 24 1/2 Road, Grand Junction

www.goodwill-colosprings.org

243-1745243-1745
Goodwill







Goodwill
Brand New Serta Mattress Sets
   Comfy Tight Top & Pillow Top Available
   Starting at $200
   Includes 10 yr. Warranty
Attended Donation Drive Thru
   Convenient Hours & Treats for All Passengers
Great Deals on Furniture & HousewaresGreat Deals on Furniture & Housewares

www.goodwill-colosprings.org
www.ihmgit.org
http://doubletree1.hilton.com/en_US/dt/hotel/GJTDTDT-Doubletree-Hotel-Grand-Junction-Colorado/index.do
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Countryside Services
Septic • Plumbing • Sewer • Heating & Air Conditioning

Drain Line Cleaning, Repair, & Installation

Video Inspection Camera
1-1/2 Line & Up • Pinpoint Locating

Sewer Line Locating • High Pressure Jet

“We Can Fix Pert Near Anything”

EMERGENCY SERVICE AVAILABLE

Phil Sawyer & Darien Marx Backhoe & Sprinkler Service

523-9210523-9210

Many Health & Life Plans Available to Meet Your Needs
 

(970) 255-8240 • 877-255-8240
Fax: (970) 255-8230

www.insurancechoices.net

Monday through Friday: 8am - 5pm • Saturdays by Appointment

2424 Hwy 6 & 50 Ste. 400 • Grand Junction
Mesa, Delta, & Montrose Counties

Insurance Advisors Agency, Inc.

Medicare Prescription Drug Plans   Travel Health Insurance
Global/International Health Insurance    Short Term Health 
Insurance   Life Insurance   Disability Insurance    Long 

Term Care Insurance    Home Health Insurance 

Specializing in Health Insurance and Medicare Advantage/
Supplement Plans and More!

, LLC

www.kainlaw.com
www.insurancechoics.net
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For a free estimate, fax your kitchen drawings to 245-1044
Mention this ad & receive 50% o� undermount sink prices! 

210-6436

Providing the Western Slope with the Finest Countertops

Granite           Marble          Soapstone      Travertine          Sandstone    

www.bresnan.com/tripleplay
www.home.countrywide.com/lauraholm


970-242-7000

Ask about our Guaranteed 
Lowest Rates & Fees

Grand Junction’s Mortgage LeaderGrand Junction’s Mortgage Leader

970-242-7000

Locally Owned & Operated

www.�delitymtg.comwww.�delitymtg.com

700 Belford Avenue Grand Junction, CO

www.fidelitymtg.com

